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It’s All
About You

Our real estate business has been built around one guiding principle:

it’s all about you.

Your needs

Your Concerns

Your Dreams
Your Questions

Your Time

Your Life

Your Finances

Our focus is on your complete satisfaction. In fact, we work to get the job done so well, you will want to tell
your friends and family about it! Maybe that’s why more than 50 percent of our business comes from repeat
customers and referrals.
Good service speaks for itself. We’re looking forward to the opportunity to earn your referrals too!
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HOME
BUYING
PROCESS
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10 Commandments
Of HOME Buying

Thou shalt not ...
change jobs, become
self-employed or quit your job.

buy furniture.

buy a car, truck or van
(or you may be living in it!).

originate any kinds of
inquiries into your credit.

use charge cards excessively or
let your accounts fall behind.

make large deposits without first
checking with your loan officer.

spend money you have set
aside for closing.

change bank accounts.

omit debts or liabilities from
your loan application.

co-sign a loan for anyone.
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Pre-qualification
Checklist

Do You qualify
FOR A HOME LOAN?
YOUR MONTHLY HOUSEHOLD INCOME
Have your last W-2 and your last two recent
paystubs handy.

YOUR MONTHLY HOUSEHOLD DEBT
Documents like recent credit card
statements, car payments and student loan
documents may be applicable depending on
your situation.

your household assets
Bank statements and other asset statements
from recent months may be requested.

RESIDENTIAL HISTORY
You will need to provide the address and
relative dates of occupancy for the past two
years. It will be important to disclose if
you’ve been owning or renting.
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KNOW WHERE YOU ARE IN THE
HOME BUYING PROCESS
Are you looking to move in quickly or
further down the road?

HAVE YOUR QUESTIONS ABOUT
MORTGAGE OPTIONS READY
Do you know the differences between the
types of home loans available? This is a great
time to learn about all your options.

KNOW WHAT KIND OF HOME YOU
WANT TO PURCHASE
Are you looking for a condo or a single-family
home? Will this be your primary residence, a
second home or an investment property?

BUYER’S Home
search

We love helping buyers find their dream home. That’s why we work with each buyer
individually, taking the time to understand their unique lifestyles, needs and wishes.
This is about more than a certain number of bedrooms or a particular zip code.

It’s about a lifestyle, and it’s important to us.

When Buyers work with Us, they get:
• A knowledgeable and professional realty group
• A committed ally to negotiate on the buyer’s behalf
• The backing of a trusted company, Keller Williams Realty
We have the systems in place to streamline the home buying process. As part of our service, we will
commit to helping the buyer with their home search by:

• Previewing homes in advance on behalf of the buyer
• Personally touring homes and neighborhoods with the buyer
• Keeping the buyer informed of new homes on the market
• Helping the buyer preview homes on the internet
• Advising the buyer of other homes that have sold and their value
• Working with the buyer until we find the home of their dreams
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MAKING AN
OFFER

Once buyers have found the home they want, an offer to purchase will be written.
While much of the offer is standard, there are a few areas that can be negotiated:

The Price
What buyers offer on a home depends on a number of factors including its condition, length of time on the
market, buyer activity, and the urgency of the sellers. While some buyers want to make a low offer just to
see if the sellers accept, this often isn’t a smart choice, because the sellers may be insulted and decide not to
negotiate at all.

The Move-in Date
If buyers can be flexible on the possession date, the sellers will be more apt to choose their offer over others.

Additional Property
Often, the sellers plan on leaving major appliances in the home; however, which items stay or go is a matter of
negotiation.
Typically, buyers will not be present at the offer presentation – the buyer’s agent will present it to the listing
agent and/or sellers. The sellers will then do one of the following:

1. Accept the Offer 2. Reject the Offer 3. Counter the Offer with Changes
By far, the most common is the counter offer. In these cases, our experience and negotiation skills become
powerful in representing the buyer’s best interests.
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Home
Inspection

A home inspection is a professional, objective, visual evaluation of the current condition of the home and
its major systems and does not include cosmetic improvements. It is important to understand that a home
inspection is not necessarily a guarantee of any kind, nor a municipal code inspection. Home inspection
reports may also indicate areas of preventative maintenance for the buyer’s information. These maintenance
items are not typically a reason to renegotiate contract terms.

Types of HOME Inspections
Structural

Mechanical

Electrical

Hazardous
Conditions

Pest
Infestation
or Damage

Environmental
(Lead, Radon)

There is no perfect home
Buyers and sellers involved in the transaction should be aware that existing homes are less than perfect. The
inspector may report that some items are defective or not working properly. These may or may not be major
concerns. In most instances where there is a major concern, buyers and sellers may negotiate the cost of the
correction. Where there are items that are not a major concern, most buyers will likely take care of the
correction. Talk to us about what and what not to expect.

The inspector’s role
The inspector checks that systems are installed properly, function as intended and are operating in a safe manner.
The inspector may advise the buyers of the potential life of certain major systems in the home and may make
recommendations so that the buyers may budget for maintenance or replacement. The inspector should not be
expected to give an opinion regarding the market value of the home.
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Closing

Prepare for It
Closing day marks the end of the home-buying process and the beginning of a new home journey! To make
sure the closing goes smoothly, be sure buyers bring the following:

• A certified check for closing costs and down payment made payable to the title company, if applicable
• Two Forms of ID (One needs to be government issued)

Own It
Transfer of title moves ownership of the property from the sellers to the buyers. The two events that make this
happen are:

• Delivery of the Buyer’s Funds

This is the check or wire funds provided by the buyer’s lender in the amount of the loan.

• Delivery of the Deed

A deed is the document that transfers ownership of real estate. The deed names the sellers and buyers,
gives a legal description of the property, and contains the notarized signatures of the sellers and witnesses.

At the end of closing, the deed will be taken and recorded at the county clerk’s office. It will be sent to the
buyers after processing.
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About Codi
realty group

Codi Realty Group connects people with a lifestyle they love, allowing them to feel at home. We strive to
save you time, minimize inconveniences and maximize your dollars, allowing you to enjoy peace of mind.

2021
• Over 25 years of combined experience and knowledge
• Percentage of listings actually sold versus listed: 100%
• Average percent of money received versus list price: 103.44%
• Average days on the market: 57 (excluding new construction)
• Total number of sales: 89
• Average sale price: $277,060

Codi Nincehelser
Codi is in the top 1% of all real estate agents with Keller Williams Realty Sioux Falls. She won various
awards including 2019 Best of Sioux Falls, South Dakota’s Top 10 Best Real Estate Agents, and voted #4 in
the 2019-2020 Local Best. She maintains numerous designations including Certified Real Estate Brokerage
Manager, Accredited Buyer Representative and Seller Representative Specialist to name a few. Codi holds an
A.S. and B.S. degree in Business from Northern State University.
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Why Keller
Williams
Realty?

Technology
Leading-edge tech tools and training give us the edge in effectively finding the perfect home for buyers!

Teamwork
Keller Williams Realty was designed to reward agents for working together. Based on the belief that we are all
more successful if we strive toward a common goal, rather than our individual interests. We’re confident that
every Keller Williams professional shares the common goal of serving our clients in the best possible way.

Knowledge
Keller Williams Realty helps us stay ahead of trends in the real estate industry through its comprehensive,
industry-leading training curriculum and research resources. It’s what prepares us to provide our clients with
unparalleled service.

Reliability
Founded on the principles of trust and honesty, Keller Williams Realty emphasizes the importance of having
the integrity to do the right thing, always putting our client’s needs first. It reinforces our belief that our
success is ultimately determined by the legacy we leave with each client we serve.

Track Record
We’re proud to work for the world’s largest real estate franchise by agent count. It’s proof that when we offer
a superior level of service, the word spreads fast.
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moving
checklist

New address:__________________________________________________________________
Before moving, contact the following companies and service providers:

Utilities
Electric
Telephone
Water
Cable
Garbage
Gas

Professional Services
Broker
Accountant
Doctor
Dentist
Lawyer

Clubs
Health and Fitness
Country Club

Insurance Companies
Accidental
Auto
Health
Home
Life
Renters

Business Accounts
Bank
Cell Phone
Department Store
Finance Company/Credit Card

Subscriptions
Magazine
Newspaper
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Miscellaneous
Business Associates
House of Worship
Drugstore
Dry Cleaner
Hairstylist

Government
Internal Revenue Service
Post Office
School
State Licensing
Library
Veteran’s Administration

To provide a personalized
experience to help you
feel at home.
To be your premier & preferred
real estate group.

Lead by Example • Nurture Relationships
Commit to Growth • Connect Neighbors & Communities
Codi Realty Group

What OUR
Clients Say

Reassuring,
confident
Codi was wonderful in helping us through the process of buying and
selling. We found our dream home before we had even thought about
selling. Codi reassured us and was confident it all would work out... Codi
was responsive and her assistant Kayla was also great during the process.
What a great team of women to work with!
		

Perseverance, dedication,
knowledge
Codi is hands down the best Realtor in Sioux Falls! Codi, along with Kayla, will
work the hardest for you. On a Saturday, we walked in our future home and knew
immediately that it was “the one”, found out moments after we walked out that the
sellers had received an offer. We couldn’t lose this one! Codi gave us tips to make our
offer more personable to help us stand out from the offer we were competing against...
While we waited to close, we had a couple speed bumps; but with Codi’s perseverance
and dedication to her clients, it all worked out and we were able to sell our previous
house & buy our dream home all on schedule! We are so grateful for all she did for us!
Thank you Codi & Kayla for all of your hard work and attention to detail!!
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— Danielle

— Alice

GIVING BACK TO
OUR COMMUNITY

$100

Codi Realty Group is committed to helping
our community become a better place to live,
work and play. Thanks to you, we’re able to
give back in multiple ways throughout the
community.

GIVEN TO ONE
OF THE NONPROFITS
LISTED WHEN A HOME
IS SOLD BY CODI
REALTY GROUP.
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